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Hack #1: Google Analytics + Tracking 

The typical business owner isn’t too keen on more information because they 

are driven by results in the form of sales and profits which is totally fine but 

how do you then understand and measure the performance of your website? 

When you spend hours of hard work creating your website, do you know which 

page your users are spending the most time on? 

Worse, you think your website is the best you ever had and you start investing 

thousands of dollars to drive hoards of traffic to your website hoping your 

offer converts traffic to customers only to realize it is not working. 

Why? 

What’s not working? 

Well, nobody knows because if it is not measured, you can’t manage it. 

This is where Google Analytics comes into play. It allows you to further 

understand the quality and behavior of the traffic that comes to your site. 
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Just on the main dashboard, you can understand, 

 

 Where is your traffic coming from? 

 What device are they using to access your site? 

 How long are they spending on your site and at which page specifically? 

 At which page do your users abandon their shopping cart? 

With this information at hand, you can then start to split test your offers, 

headlines and images and know which to keep and which to discard. 

The Hack:  

Measure the performance of your website using the power of Google 

Analytics. 

How It Works: 

You use a JavaScript code provided by Google to install Google Analytics on 

your site. This code is placed on every page of your website and when a user 

arrives on the site, it fires the code and collects data about your users on how 

they engage with your site. 
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The Steps: 

1. Registere for Google analytics 

www.analytics.google.com 

2. Setup Google Analytics on your site 

3. Every now and then, analyze your data 

4. Look for tell-tale signs of what is and not working i.e. page visits, bounce 

rates and average time on site 

5. Split test and tweak your website accordingly 

6. Repeat till you get the best results possible 

 

  

www.analytics.google.com
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Hack #2: Interview + Authority 

Have you ever read the book “Think And Grow Rich” by Napolean Hill? 

It’s one of the most important financial books ever written about the science 

of personal achievement – the philosophy of success. Napolean Hill was 

commissioned by Andrew Carnegie (the Bill Gates of the day) to research on 

what made rich people rich. Hill set out and interviewed over forty millionaires 

of his time. The book was written in 1937 and has sold over 70 million copies 

before he died in 1970. 

A lot of people thought that Hill was paid by Carnegie to do the research. He 

wasn’t. 

Carnegie only introduced Hill to the experts of the time – writers, business 

people, presidents, royalties, sports starts and it started rolling from there. 

You could do the same.  
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All you need is to get the first interview and leverage off the interviewee’s 

network. 

Interview ten experts and you become the eleventh expert and when you post 

the interview on your site, it becomes searchable content on Google which 

leads to traffic going to your site. 

The Hack:  

Leverage on the traffic and followers of authority figures by interviewing them. 

How It Works: 

When you interview authority figures that are related to your niche, you are 

ultimately leveraging off their influence, authority and traffic.  At the same 

time, you are building your own credibility as an authority figure. The content 

produced can then be repurposed into a blog post, a tweet, a podcast, an 

infographic and even an ebook. 

The Steps: 

1. List down all the authority figures in your niche 

2. Prepare a pitch and an angle for the interview 

3. Reach out to those authority figures 

4. You may even consider the lesser known ones first to start gaining 

traction and momentum 

5. Conduct the interview 

6. Upon completion, ask the authority figure for a warm introduction to 

other authority figures in the industry 

7. Rinse and repeat 
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Hack #3: eBook + Link + Gift + Kindle 

Self published books contribute on an estimate 31% of all eBook sales in the 

Amazon Kindle Store. Anyone with a great idea to share or a solution that 

solves a big problem can now publish their own book on Amazon.  

There is 100% chance you have downloaded at least one eBook in your entire 

life and read at least a few pages of it. This is what makes this hack viable. 

People do read at least a few pages of what they have downloaded and this is 

a low cost method to generate targeted traffic to your website. 

The Hack:  

Publish a guide or an eBook that directs targeted readers to your website on 

Amazon. 

How It Works: 

Using the “Kindle Direct Publishing Select Program” (KDPS Program), you 

publish an eBook or a guide that provides a solution to your audience.  The 

KDPS Program makes your book exclusive to the Kindle Store for 90 days and 
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pushes it to the Kindle Owner’s Lending Library. This enables thousands of 

targeted readers to borrow it for free. 

In your eBook or guide, include in a link directly to your website in the book. 

You can also use it as a free giveaway and place the link on your social media 

sites and websites. The intention is to get the word out. 

Price your guide or eBook low. Recommended is $0.99 cents. This eliminates 

the elements of risk from the buyer and becomes a no brainer. When done 

correctly, it’s cheaper than major advertising channels. 

Now, when people buy the book, they see a “free gift” call to action with links 

leading to your landing page and they have to provide their name and email to 

claim their free gift. 

Anddd voila, you get targeted traffic and grow your email list. 

The Steps: 

1. Write your guide/eBook 

2. Link your website in the guide/eBook 

3. Include in a call to action to claim their free gift by visiting your landing 

page or website 

4. Publish it on Kindle and your social media sites 

5. Receive traffic 
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Hack #4: SEO + Image File Name 

If you run your own blog site or at the very least publish your own content, you 

know images are important to make content more interesting. And if you are 

like most people, you would probably use royalty free images.  

Where most people make mistakes are uploading images without changing the 

file name. So it’s like you’re using a cat image for your article and the file name 

is “y5aabtc.jpg” because that’s how it was named when it was downloaded. 

This becomes a missed opportunity to further rank your site using SEO because 

chances are that cat image will never appear in Google top results when 

people are searching for a cat image. Google wouldn’t know what 

“y5aabtc.jpg” is referring to. 

The Hack:  

Increase your SEO ranking by naming your images according to the researched 

keywords. 
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How It Works: 

It’s very simple. Start with the right file name by researching on Google 

keyword tool. You want Google to know what the image is about. For example, 

rename your cat image to “cute-cat-funny.jpg”. The main keyword is “Cute Cat 

Funny”. 

When you SEO your image file name, you allow Google to show that image 

when people search for that particular keyword. 

The Steps: 

1. Research keywords related to your product or niche using Google 

keyword tool 

2. Choose the right file name 

3. Name your image according to the keywords 

4. Upload on your site 
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Hack #5: Content + Pixel = Retarget 

You’ve done the research, put in the hours and produced a fantastic piece of 

content you know is a hit with your audience. You publish it on your blog and 

voila it is a hit! But that’s all that happens. People read, engage with it and they 

leave to another site for new content. They are not loyal to only your site! 

How do you then leverage on the traction and momentum built from that 

great piece of content? 

If you are publishing content on a regular basis, this method grows your 

audience potentially by two to five folds. Yes! That’s right. 

The Hack:  

Create an audience based on your content using Facebook pixel then send 

targeted advertising their way for your future offers. 

How It Works: 

Whenever someone reads your content, they are tagged as your audience by 
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your Facebook pixel. When you go to your Facebook business account to run 

ads, you can create custom audiences based on the people who have 

interacted with your website or content. They now receive targeted ads from 

you when they browse Facebook. This creates top of mind recall which creates 

an opportunity to convert them to your offer. 

The Steps: 

1. Install Facebook pixel on your site 

2. Publish content related to your audience and offer 

3. Create custom audience on Facebook business profile 

4. Run Facebook ads and promote your offer 
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Hack #6: Custom Audience + Lookalike Audience 

Let’s say you have a group of audience which is converting well to your offer. 

They are the best representation of the people whom you would like to serve 

and you want to put the right offer in front of the right people.  

So the question would be, 

“How Do You Then Find More Of Your Same Best Customers?” 

Easy, you create a lookalike audience using Facebook. 

A “Lookalike Audience” is a method to reach new people who are likely to be 

interested in your offer. This is because they are similar to your best existing 

customers. 

The Hack:  

Use Facebook to find more of your best customers using the “Lookalike 

Audience” feature on Facebook business. 
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How It Works: 

When you create a Lookalike Audience, Facebook uses the data which has 

been collected from your Facebook pixel to identify the common qualities and 

similarities of the people in that data, i.e. demographics, interests, etc). Then 

Facebook finds people who are similar to them. 

Now if your pixel is “dirty” or messed up, then the lookalike audience which 

you create will also be messed up. 

When creating a Lookalike Audience, you are given options to choose from 

either a small amount or a large amount of Lookalike Audience. There are pros 

and cons. 

Smaller amount tends to closely match your best customers but lacks in reach. 

Larger amount reduces the similarities but increases the reach to new 

potential customers. 

It is recommended to create your Lookalike Audience when you have captured 

between 1,000 to 50,000 of your best customers on your Facebook pixel. 

The Steps: 

1. Install Facebook Pixel on your site 

2. Mature the pixel up to minimum 1,000 audiences of your best customers 

3. Go to Facebook business account. 

Select Audiences > Create Audience > Lookalike Audience 

4. Create Lookalike Audience 

5. Run Facebook ads to Lookalike Audience 
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Hack #7: Social Proof = Returning Vistors/Customers 

 If you are like most marketers who buy traffic, you would want people who 

visit your site to come back again and again. It’s how you are going to build a 

following and a community around your service or product offering.  

When there are returning visitors or customers, it increases their lifetime value 

to you because there are more chances they would buy something from you. 

That means it’s not just a one off engagement.  

It’s cheaper to retain current customers than to find new customers. This is 

especially for those who are running blogs, ecommerce or building 

communities.  

Marketers tend to make the mistake of constantly funneling traffic to the 

website and hope it converts from there. Hope tends to be unreliable if there is 

no system or a well thought strategy in place. 

It’s wishful thinking. 
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A neat way to have incoming traffic come back over and over again is by 

providing social proof. 

The Hack:  

Establish credibility and reduce risk amongst your audience using social proof. 

How It Works: 

When you install the plugin, it gathers the data of your most recent purchases 

or visitors and displays them as a pop up on your site. This creates social proof 

which then educates new and current traffic that the site is here for long term 

and not just short term.  

In the long run, it creates a herd mentality scenario where people jump on the 

bandwagon because everyone else is doing it therefore it gives the perception 

that it is “safe”. 

For example, 8,941 people bought your product on your site and they are all 

verified purchases, well 8,941 people can’t be wrong, can they? 

Recommended plugins to use: 

(Website) VeriPurchase 

http://www.veripurchase.com/ 

(eCommerce) Beeketing 

https://beeketing.com/ 

The Steps: 

1. Install plugin to site 

2. Let it run 

3. Use your stats to generate social proof 

http://www.veripurchase.com/
https://beeketing.com/
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Hack #8: Comment + Engagement = Market Research 

This is one of the easiet hacks yet many do not do it simply because they got 

too busy or they got short sighted on only focusing on sales. 

If you have followed other authority or expert figures before, you would have 

left a comment or at least came across other people’s comment. 

Did it get a response? 

How did it make you feel? 

When you respond to a comment, it’s easy traffic. You’re engaging in a 

conversation and the one who left the comment would come back to see what 

you have replied. 

This is very much encouraged especially if they have posted a question 

because when you provide answers and they act on it, they get results which 

then can be used as a testimonial. 
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You could also steer the conversation to digging out on information to know 

more about your audience. Awesome market research! 

I’ve followed many authority figures and experts in the marketing field and I 

realized that the ones who took the time to reply my comment even if it just a 

simple thank you tend to receive more of my attention. 

It’s because I felt they cared more and that we are in a conversation.  

The Hack:  

Built recurring traffic to your site by engaging in conversations when your 

audience comments on your site. 

How It Works: 

Engage in a conversation. Don’t attempt to sell them anything. Focus on 

providing value and answering their questions or acknowledging their 

comments. Your ROI may not be immediate but it builds trust and relationship 

which lasts longer than money can buy. 

The Steps: 

1. Engage with your audience who commented on your blog or page even 

if it is just a simple thank you 

2. Create engagement, add value 

3. Use it as an opportunity to do market research or a testimonial 
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Hack #9: SEO + Long Tail Keywords  

 You can now dominate Google results and appear on the top 10 results of 

Google using long tail keywords. Most marketers use only short tail and it is 

not wrong. 60% of all organic clicks go to the top 3 search results on short tail 

keywords but there’s a 40% up for grabs and this is on long tail keywords. 

The Hack:  

Dominate long tail keywords of your niche to grow your traffic 

How It Works: 

SEO on Google utilizes keywords to rank websites on its pages. There are two 

types of keywords, short tail and long tail. Short tail keywords are three words 

or less, long tail keywords are four words or more. The longer the keyword, the 

easier it is for you to rank using that keyword. 

Google users who search using descriptive key phrases (long tail keywords) are 

more likely to convert because they have more clarity on what they are looking 

for.  
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Apart from using long tail keywords on on-page SEO, you would also want to 

publish in-depth content around long tail keywords. 

The Steps: 

1. Research long tail keywords using Google Keyword Planner 

2. Insert them into your on-page SEO 

3. Create value adding content around those keywords 

4. Repeat step #3 
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Hack #10: Simple One Step Page = Higher Conversions 

 Sometimes we tend to overcomplicate things thinking that it’s not “perfect” 

enough or not good enough. We add little tweaks and changes and before you 

know it, something as simple as 1, 2 and 3 becomes algebra. 

Keep it simple and stupid. 

There is a high chance your traffic are busy people therefore they do not have 

all the time in the world. They want downloads instantly or the sign up process 

to take the least amount of effort. 

If you have a landing page or a webinar sign up page, this hack is for you. 

 The Hack:  

Keep all signups simple and on one page. 

How It Works: 

Cold traffic generated from advertising channels have yet to know you and 

because of that, it is difficult to like and trust you i.e. buy from you. This is why 
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you want to simplify the sign up or download process of your landing or 

webinar page. 

If it is a webinar sign up page, keep all options on the same page. Do not split it 

into step 1: choose date, step 2: choose time, step 3: provide email.  

If it is a landing page, just have it as name and email address to download the 

offer. There was an increase of 10% in conversions when this was 

implemented. 

The Steps: 

1. Keep to a simple one step registration on your landing page 

2. Remember to keep it easy to sign up 

 

  



 

22 

Hack #11: Reddit = Opportunity 

 

Here’s a channel which is not the average way to advertise. Most people go to 

paid advertising i.e. Facebook ads, Instagram ads, Google Adwords but here 

you can get organic traffic for free! 

Reddit has over 234 million unique visitors and 8 billion monthly page views. 

That’s a lot of people! It’s currently the 7th largest site in US and it has over 10 

thousand active communities which you can easily tap into. 

The Hack:  

Use an unlikely channel; Reddit, to drive traffic to your website. 

How It Works: 

Reddit.com is a community driven platform where users can vote on content 

which they think is important. Communities are called “subreddit” and users or 

“redditors” can then submit posts to these subredits.  Posts and submissions 

which receive a lot of votes go to the top of the subreddits while those with 

little to no votes disappear to the bottom of the page. 

Think of it like a community driven Google search page. 
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So when you focus on delivering value adding posts to the community, they 

read it, love it, votes for it and keep it at the top of the post. 

The Steps: 

1. Create a Reddit account 

2. Find your subreddit category 

3. Join the community. Remember to follow the rules 

4. Post your value added content 

5. Repeat 
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Hack #12: HARO + Backlinks 

 

HARO stands for Help A Reporter Out. It’s a platform that connects reporters 

and journalists with quality sources for their articles, videos or podcasts. 

Contributing to HARO and having HARO link to your site tells Google that you 

are a trusted leader in your niche. This helps with your SEO ranking. 

The Hack:  

Use HARO to raise your Domain Authority which increases your searchability 

on Google 

How It Works: 

Reporters who are looking for sources for their articles will submit an email to 

HARO detailing the requirements that they need. If you as a source feel you 

could contribute to the request, you then reply to their emails. If your 

contribution is selected, they will then use you as a source by quoting or 

interviewing and crediting you with a link back to your website. This all 

happens for free! 

https://www.helpareporter.com/
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The Steps: 

1. Sign up on HARO’s website as a source 

http://www.helpareporter.com 

2. Select which category/daily email summary you’d like to receive 

3. Email queries come 3 times a day; morning, afternoon and evening 

4. Select a query which you can contribute to 

5. Submit your contribution 

6. Repeat 

 

At The End 

There is no right or best way to generate traffic. For some, these hacks will 

double or quadruple the traffic to their website, for others it may not. The 

thing is to focus on what works for you and your audience and stick with it. You 

want to be in a position where you work most effectively to get to where you 

want to go. 

Don’t be afraid to stop a strategy or a hack if it is not working for your 

business. All the best. 
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